
Your eBay Checklist! 
 

### Optimize for Click-Through Rate (CTR) 
- [ ] Use high-quality product renders (not photos) 
- [ ] Create an eye-catching, relevant title 
- [ ] Utilize subtitles (consider being slightly controversial or offering additional promises) 

- [ ] Offer multi-buy options (e.g., "Buy 2, Get 1 Free") 
- [ ] Display "eBay Premium Service" badge if eligible 
- [ ] Show positive feedback score prominently 
- [ ] Offer free, fast shipping (e.g., "Free 3-day postage") 

- [ ] Display the number of items sold (social proof) 
- [ ] Use all available image slots (up to 6) 
- [ ] Create infographics for some of your images 
 
### Optimize for Conversion Rate 

- [ ] Develop strong product branding and name 
- [ ] Offer product variations (e.g., colors, sizes, multi-packs) 
- [ ] Use a professional listing design 
- [ ] Optimize listing for mobile, desktop, and tablet viewing 

- [ ] Write compelling, detailed sales copy (aim for 500+ words) 
- [ ] Include customer testimonials and best feedback in the listing 
- [ ] Utilize the "About This Seller" section effectively 
- [ ] Fill out all relevant item specifics 

- [ ] Consider offering a low-price variation to attract buyers 
 
### Pricing and Promotions 
- [ ] Price competitively, but don't always aim for the lowest price 
- [ ] Use the "drop price variation" strategy if applicable 

- [ ] Set up both "Priority" (pay-per-click) and "General" (pay-per-sale) Promoted Listings 
- [ ] Use dynamic ad rates for "General" Promoted Listings 
- [ ] Use smart targeting for "Priority" Promoted Listings 
 

### Monitor and Improve 
- [ ] Regularly check your CTR (aim for 0.4-0.5% or higher) 
- [ ] Monitor your conversion rate (aim for 8-9% or higher) 
- [ ] Calculate and track your "Power Ranking" score (CTR × Conversion Rate) 

- [ ] Continuously optimize underperforming listings 


